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INTRODUCTORY NOTE 

The following account is in essence a personal memoir concerning the first year of 
what, at the time, was a novel course offering: an international negotiation simulation, 
conducted transnationally, in which teams of students from the University of Tokyo 
utilized e-mail, videoconference facilities, and other resources to negotiate a major 
acquisition agreement with teams of students from the University of Washington. 
I  originally wrote the account in 2001.  As of this writing, in early 2005, we have just 
completed the fifth year of the course; and in the interim, professors at a number of 
other universities have established courses along similar lines, including the course 
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